
U.S. General Services Administration

GSA Contract Vehicles and Services
 Benefits and Fees

Contract Vehicle/Service Benefits and Fees

Direct Acquisition:

Multiple Award  
Schedules (MAS) 

•   GSA can help customers develop BPAs to shorten the procurement process

•   Shorter timeframe to acquire products: estimated 15 days from an MAS vendor,  
13 days from a BPA

•   Agency contracting office maintains full control of managing the contract

•   Fee: 0.75 percent, built into vendor pricing – no surcharge to the customer

•   For more information, visit www.gsa.gov/masdeskreference

Direct Acquisition:

Government-Wide  
Acquisition Contracts  
(GWAC)

• �  Agency Contracting Officers may use GWACs directly or through assisted acquisition support

• �  Streamlined ordering procedures save time, money and acquisition resources 

• �  Free GWAC scope reviews provided 

•   Commercial and non-commercial IT solutions are available on GWACs

•   �Non-competitive, directed orders up to $4 million are allowed on 8(a) STARS II

• �  Small Business GWACs such as Alliant SB, VETS, and 8(a) STARS II allow agencies to receive 
small-business credits

•   �Fee: 0.75 percent, built into vendor pricing – no surcharge to the customer (Fee caps are available 
on Alliant and Alliant SB GWACs for large procurements)

• �  For more information, visit www.gsa.gov/gwacs

Assisted Acquisition:

Services (AAS)

• �  AAS are offered on a fee-for-service basis and include hourly rates, fixed-price and surcharge 
options coupled with funding choices

• �  AAS monitor operational performance to ensure the fees charged are commensurate with the 
level and quality of service performed on behalf of the customer

•   �Financial Management duties include: managing project funding and reporting to customer; 
accepting invoices and preparing receiving reports; and paying industry-partner invoices

• �  Fee: Varies based on a number of factors, including: level of desired support (varies from pre-award 
to post-award); complexity; contract vehicle; contract type; number of expected contract actions 
(modifications, funding actions, etc.); overall dollar value; contract length; and the product/service 
being acquired

•   �For more information, visit www.gsa.gov/aas

GSA is here to help! If you have comments or questions, please contact Michael Williams at michael.williams@gsa.gov or (703) 605-5755. 
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